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Selling a home in today’s market can be challenging - the Gibbons Team understands that. While the market can 
be challenging, hundreds of homes are sold each week in Bergen County. What’s the difference between selling 
your home or failing to do so? The Details! Whether it’s our proven sales approach, effective marketing 
campaigns, or utilizing our extensive network, at the Gibbons Team no detail is overlooked. We pride ourselves in 
the use of technology and innovation to maximize the exposure of your home. We created this guide to help 
educate you as a Seller, and empower you to make the right decision when selecting the best agent to market 
and sell your home.  
 
When we say we are “redefining service in real estate,” we mean it! Our clients come first. We will educate you on 
what needs to be done to have a successful sale of your home. There are many components to a successful real 
estate transaction; you can count on us to be there every step of the process and make sure no detail is 
overlooked. With a proven track record, the right skill set, and years of experience, the Gibbons Team has the 
right tools to successfully sell your home. If you’re serious about selling your home, we’re serious about getting 
the job done! 
 
Now more than ever, who you work with matters! 
 
 
 
 
 Elaine Gibbons CRS, SRES 
Ryan Gibbons ABR, e-PRO  
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Elaine & Ryan



Elaine 
Gibbons
CRS, SRES 
NJ Realtor Circle of Excellence 
(201) 446-3467 Cell 
(866) 201-6210 ext 269 Office 
elainegibbons1@gmail.com
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Ryan 
Gibbons
ABR, e-PRO 
NJ Realtor Circle of Excellence 
(201) 446-8190 Cell 
(866) 201-6210 ext 270 Office 
gibbons744@gmail.com
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We chose to work with Ryan to sell our family home in 
Emerson. Ryan took the time to guide us through the full 

process and to help us time, market and show our home based 
on the timeline we had. His advice to prepare the house along 

with the photographer & stager helped position our house 
 strongly on the market. Ryan's marketing of the home and 

targeting through social media marketing delivered results! We 
had over a 100 visitors at our first open house, numerous 

showings, and over a half dozen offers in the first weeks. We 
are slated to close on the sale in a few weeks, well over our 

initial asking price. I would highly recommend Ryan & his team 
to anyone buying & selling here in Bergen County, NJ.  

Sold Home in 2 Weeks for $30,000 over asking Price

Client Reviews from Zillow

"

"



I knew from our first contact that Elaine was someone we could feel 
comfortable with. She followed up phone calls with hand-written 

notes. Elaine understood our particular situation, which meant it was a 
several month process. So, she never tried to rush things along, but 
rather waited for us to let her know when we were ready to take the 
necessary steps in listing our home for sale. Once our house was on 

the market, Elaine kept in constant contact with us. This was especially 
important since we were relocating out of state and had to make 

several trips back and forth during that time. We were less concerned 
about being away from our home, knowing Elaine and Ryan had things 

under control while we were out of town. We had confidence in 
Elaine's experience and knowledge from the beginning and it certainly 

paid off for us in the end. What could have been a long, difficult 
process turned out to be smooth and uneventful.  

Sold a Single Family home in Rutherford, NJ 

"

"



The best thing I did when I was thinking of selling my home was 
to contact Elaine. I was given her name by a friend who had a 
good experience on a house sale. We met at my house and 
after examining my house she researched the town and we 

agreed on an asking price. She took care of all the details and 
contacted me every step of the way. She made the job of selling 
my house so easy and painless for me. I would recommend the 
Gibbons Team to anyone looking to buy or sell. Professional but 

not overbearing. Thank you for your great work! 

Sold a Single Family home in River Edge, NJ 

"

"



How do We Make YOUR Home 
Stand out From the Crowd! 
1. Team Approach  

2. Professional Photography  

3. Preparing the Home for Sale  

4. Proper Marketing to the Ideal Buyer  

5. Exposure, Exposure, Exposure  

6. Proven Pricing Strategy 

7. Coming Soon Campaign  

8. Broker Tour  

9. Open House  

10.  Local Brokerage Networking 

You can learn more about how we sell homes as well as tips 
for selling at:

www.SellingInBergenCounty.com



 
A team will always outperform an individual.  With this mantra in mind we offer a 
team of dedicated professionals with years of experience in real estate, marketing, 
and service to ensure that every client gets a high level of dedication. 
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Team Approach

Professional Photography

 
 
  
The old adage that a picture is worth a 1,000 words could not be more true in real 
estate.  In a world where around 90% of home buyers first see the property they will 
buy online pictures are more important than ever.  That is why we hire the best 
photographers in the area to create the best first impression possible and to help our 
listings stand out amongst the thousands of online listings. 
 
  
 



 
 
  
As we said above, first impressions are critical to success in real estate.  In order to 
get buyers through the door we need to present the home as best as we can through 
preparation and staging.  This can include decluttering, moving or removing of 
furniture, minor repairs, and painting.  We consult with all of our sellers on properly 
preparing the home for sale and will also use our professional stager when needed to 
ensure the best impression on buyers and agents.  
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Preparing the Home for Sale



 
Who is the ideal buyer for your home?  That is a critical question to ask when 
marketing a home for sale as it will determine how and where you advertise the 
home.  Knowing who is likely to buy your home can shorten the time it takes to sell 
and can lead to higher offers.  We take pride in knowing who that ideal buyer is and 
how to reach them across marketing channels. 
 
   
Once we have the home prepared, taken great pictures, and started to market it to the 
ideal buyer we want to expose your home to the most amount of people possible. 
 This is not as simple as putting the home on the internet.  Through proper placement, 
target marketing, email, phone calls, and social media we have had tremendous 
success increasing the awareness of our listings resulting in quicker sales. 
 
   
There are many schools of thought on pricing a home, some good, some not so good. 
 We try to position a home on pricing so that it is the most attractive home at a 
particular price point.  We want buyers who can afford the home to view it as a great 
value to first get them in the door for a showing and second to make an offer.  With 
this strategy we hope to cause multiple offers to drive the price up instead of 
negotiating the price down.  
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Proper Marketing to the Ideal Buyer

Exposure, Exposure, Exposure

Proven Pricing Strategy  



 
A proven Coming Soon Campaign can produce awareness and excitement about a 
home before it even hits the market.  We accomplish this through multiple channels 
of marketing including Zillow Coming Soon, email, social media, and more.  The idea is 
to create a stir about a home to drive traffic to the open house and private showings. 
 
 
Broker Tours are a great way for local agents to keep up with what has come on the 
market.  Markets divided into particular days of the week so all of a particular town is 
on broker open on a particular day.  We find this to be a valuable resource to show the 
home as well as get feedback on condition and price. 
 
   
Open Houses are a time tested strategy for getting traffic to a home.  We feel they are 
a great way to introduce a property to the market and we frequently use it as the first 
showings for a new listing.  It goes along with creating a buzz from the Coming Soon 
campaign.  
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Coming Soon Campaign 

Broker Tour  

Open House  
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Social Media & Technology
In today's world it is impossible to ignore the impact social media has had on 
our society.  That impact is no different in real estate.  That is why we have 
been early adopters to utilize social media like Facebook, Instagram, and 

Twitter to expose our listings and our message.

Through advertising on social media, real 
estate portals, email, and other marketing 

efforts we are able to gain the greatest 
exposure for our listings.



 Schedule an appointment 
Meet with Gibbons Team 
Discuss best strategy for 
selling 
Formal listing presentation 
Executed sales agreement 
Property evaluation  
Market analysis completed 
Sales price established   
Determine Ideal 
Buyer Profile  
Prepare Home for 
Perfect 1st Impression  
Coming Soon Listings   
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 • eXp Realty sign installed 
• Lockbox installed 
 • Listing entered into NJMLS 
• Marketing Campaign 
    Launched 
• Property Website Launched 
• Property Brochure Delivered 
• Telephone Campaigns 
   Launched 
• E-mail Campaigns Launched 
• Open House 
• Broker Open House 

 
 • Offer(s) received 
• Offer(s) negotiated 
• Offer accepted 
• Disclosures completed 
• Inspection Completed 
• Appraisal Completed 
• Contingencies removed 
• Property closes 
• Refer friends and family to 
   the Gibbons Team! 

Who You Work With Matters!

Pre Listing Listed & Active Under Contract

Home Sale Timeline



The Gibbons Team is 
Everywhere! 

 
Here are some of our recent 

sales around the area. 
 

The Gibbons Team has 
covered the market from 

Fort Lee to Mahwah! 
 

Who You Work with Matters!
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Gibbons Team vs the Competition
AVERAGE AGENT GETS 

 
 

OF LIST PRICE
94%

GIBBONS TEAM GETS 
 
 

OF LIST PRICE
96.4%

The difference between us and the competition on a 
$500,000 home is $12,000 more in YOUR POCKET!



GibbonsTeam.net

The Gibbons Team approach to selling homes 
results in homes selling quickly and for more 

money than the competition.   
Our listings sell on average 27 days faster than the

average listing in Bergen County.

As you can see by these graphs both perceived 
value and number of showings drastically 

decrease as a home is on the market.  That is why 
it is critical to price properly as well as market the 

home well to sell quickly!

Gibbons Team 
44 Days on Market

Average Listing 
71 Days on Market



J A S O N  H A R R I S  -  C E O  O F   M E K A N I S M  
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Gibbons 
Team
eXp Realty 
28 Valley Road Suite 1 
 Montclair, NJ 07042 
866-201-6210 ext 269/270
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